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Q&A with Mar k  Dodson
Mark Dodson is President of The Private Capital Group, a boutique private mortgage banking fi rm 

specializing in jumbo and super jumbo residential mortgages. The Private Capital Group, with home 

offi ce in Atlanta, Georgia, was formed in 1998 and issues loans primarily in Florida and Georgia.

What is the state of the mortgage market right now?
The reality of the market we’re in right now is that, despite popular belief, money is still available for residential mortgage fi nancing. For example, right now we 

are able to offer our customers 5.75% on loans up to $3 million and have money available on even higher loan amounts. Yes, guidelines have become much tighter 

than they were a little over a year ago, but that’s why now it’s even more important than ever to work with a company that specializes in obtaining jumbo residential 

mortgages ($417,000 and above) than just any company. It’s important that the company you work with understands exactly what’s needed to structure and submit 

your loan from the very beginning so as to ensure a better rate of approval with the investor. There are not as many jumbo investors in the market now as there used to 

be, which makes it even more crucial for you put your best foot forward the fi rst time in attempting to obtain a mortgage.

We have strong, long-standing relationships with all of our investors. It is those relationships that have helped us to continue to deliver the products and loans our 

customers need in this more complex market.

What other misconceptions about the mortgage market do you commonly come across?
Every time the Fed lowers the discount rate, our phones are ringing off the hook with customers expecting that mortgage rates have also lowered. The truth of the 

matter is that it does not at all mean that mortgage rates will follow, and they haven’t. In less than a year, the Fed has lowered the discount rate from 6.25% to 2%, and 

mortgage rates have stayed within a half-point to a quarter of where they started.

What do you advise customers to do who have ARMs that won’t mature for another year or two?
Put simply, now is the time to refi nance your adjustable rate mortgage! I understand that many customers still have ARMs in the fours that won’t mature for another 

year or two, and therefore, their dilemma is whether or not to refi nance now while rates are still in the fi ves or continue to hold out at their current rate for as long as 

possible. The truth of the situation, though, is that rates are still very low. Because the future is so uncertain in this market, there is no way of predicting how high rates 

will be when those ARMs fi nally do adjust. Rates could be in the sixes or even higher by that time.

Already, with the huge problem of infl ation in our country over the past year affecting everything from oil to food and other basic commodities, some Fed members 

and other central banks have begun calling to raise interest rates to strengthen the dollar and combat infl ation.

The two most important things for anyone looking to obtain a residential mortgage in this market to remember is that rates are still at all-time lows, so now really is 

the time to lock your rate in, and who you use to help you secure a residential mortgage is as important as anything. Using a company like The Private Capital Group 

will ensure you put your best foot forward with your investor to better ensure an approval on your loan and a smooth loan process.
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